


THE NETWORK CIRCLE – IS USED TO OPEN AND PREPARE YOUR SALES

Write under each of the two main themes above , respectively :
All your PRIVATE RELATIONSHIPS as well as all your PROFESSIONAL RELATIONSHIPS. That is the persons you have in your very close and more peripheral networks with whom you can get in touch via email, via telephone. Your close sales is about focus and finding those who can open the door to your upcoming assignment.
We recommend that you create, for example, 2 standard DESIGNED pdfs in connection with the saleswork. You can use them when you are in the contacts with the ones you want to make your sale to. They can be used either before the call or after the call.
The focal point for your two pdfs can be useful.
1: do you know someone who can be contacted?
2: do you need this where you work?
 
For example, use the template below and fill in and reveal all your relationships.

PRIVATE RELATIONSHIPS
	NAME
	MAIL
	TEL
	RELATIONSHIP
	SUBMITTED MATERIAL

	Ex: Gyrda Olsen
	Gyrda@hotmail.com 
	21212121
	Mother's aunt
	Network mail - do you know someone who could benefit from...

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	


 

PROFESSIONAL RELATIONS

	NAME
	MAIL
	TEL
	RELATIONSHIP
	SUBMITTED MATERIAL

	Ex: Peter Hansen
	p@hansen.com
	42424242
	Parents in kindergarten. Works in advertising agency SUK
	Network email: Would you like to have a non-binding meeting about how you can create development/new ideas

	
	
	
	
	

	
	
	
	
	

	
	
	
	
	



   


Professional relationships


Private relationships
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